
Get started today!
There is absolutely no cost or obligation to fill out an application.  Simply fill out the form on reverse 
& submit it via fax at (320)762-8402 or complete the online 

Customized Lease Programs
Competitive Pricing
Personalized Attention
Include Service & Warranty for the term of the lease
Master Lease Programs
Escrow & Advance Funding
Contractor Financing (private)

form at: www.gogc.com

OF MUNICIPAL
LEASING

HOW WE STAND OUT:

QUESTIONS?

BENEFITS

“
”

Payment Control
If a customer has a budget & needs a payment to “fit” their budget, we can use various programs to meet their goals.

Reduce total cost of ownership
Industry analysts state that effective leasing strategies can reduce total cost of ownership by 10-15%. Also, eliminate costs associ-
ated with disposing & replacing essential use equipment.

Non-Appropriation Language
A municipal lease is not recognized as debt, allowing the customer to use their “operations” budget or any combination of funds 
to make the payments

Conserve capital
Leasing means no down payment & no required compensating balances. Furthermore, incidental costs, such as sales tax & installa-
tion charges, can be bundled into the lease rather than paid up-front.

Take advantage of tax regulations
You may be able to either write off monthly payments as an operating expense or capitalize the outlay.*

Finance 100% of your solution
Leasing lets you finance the entire cost of your technology acquisition, including equipment, software, & soft costs.

Preserve existing credit lines
Leasing gives you a new source of credit for present & future needs.

Refresh your technology/equipment
Benefit from technology/equipment refresh options including add-ons & upgrades.

*Offer subject to credit & equipment approval.  We recommend that you 
consult with your accountant or tax advisor for complete information on how 
these alternatives might apply to your specific business situation.

When your purchasing plans involve financing/-
municipal leasing, integrity is of utmost impor-
tance in your supplier evaluation. I have known 
Carl Langner for many years. I can say without 
hesitation that you will be hard-pressed to find 
anyone in the financial industry with more integri-
ty than Carl. You can place your trust in them.”   

- Greg Haglin, President, Government Solutions Team, LLC
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chrisk@gogc.com
p 320.759.3582
c 320.491.4135


